
Brent Gove’s Favorite  
eXp Prospecting Script! 

 
I would say...... 
Hello Gene!  
How have you been?  
(Make small talk for a minute max.) 
 
Then I would say let me tell you why I’m calling. Which they always appreciate :-) 
 
Then I would Segway to....... 
“I’m dying to know...... 
You had to have had heard about the new eXp Real Estate Model by now...... 
right?” 
 
Then they tell you whatever they tell you. 
 
If they say they’ve never heard of it...... 
I simply tell them that I’ve always had respect for them and would love their 
opinion on this new business model in real estate that is sweeping North 
America! Shattering all records set by its predecessors  
Re/Max and Keller Williams. 
 
If they push back and say they don’t want to leave Coldwell Banker etc..... 
I simply say  
“Stay at Caldwell Banker forever!  
I simply want your opinion because I respect you and want to know if you think 
this business model has merit in Seattle or San Diego or in West Sacramento or 
in the Folsom area etc.” 
 
If you are in the same market..... 
Then..... 
I would love your Opinion on this new Revolutionary Model for Real Estate.”  
 
That usually relaxes them and they agree to watch the webinar.  
Then I set up a time to get them in front of their Computer with a good Internet 
connection and we watch it  
TOGETHER!! :-) 
 
If they say they have heard of EXP...... 
I ask them what they know.  
They sometimes say they saw something on Facebook or they noticed a big-time 



agent go over there.  
But they don’t know much.  
I respond with oh my gosh,  
You absolutely have to see their features and benefits webinar. It short & it’s 
brilliant.  
 
When can I show it to you? 
 
Sometimes they will say I already know all about it! And then I say.... 
“So you have actually seen their webinar?” 
 
They usually say no, and I say oh my gosh...... 
You absolutely have to see their features and benefits webinar it short and its 
brilliant!  
Would they watch it for me?  
 
To which they usually say yes. 
 
Sometimes they say they’re too busy,  
I simply politely thank them for their time and Move on! 
No big deal. 
No negative wake! 
I don’t beg people! 
I look for nice people with good energy! :-)) 
 
Hope that was helpful! 
 
The key thing here is to watch the webinar with them in person if at all possible! 
That is absolutely the BEST practice for sure!  
 
If they live in another state or just too far away, learn how to use Zoom.  
It’s super easy.  
You could just hit share on your screen.  
And you can hit play and you can watch the webinar with them via zoom.  
That is the second BEST option! 
 
Resist emailing them or texting them the webinar at all costs. Cheers!  
Brent  :-) 
 
Remember, the more you say upfront, the worse it goes!  
The less you say, the better it goes! 
Always be in a hurry and just set up the appointment to watch the webinar with 
them in person! 
If you cannot do that. Then via zoom you simply send them a link they click on 



and watch.  
Anybody’s grandmother can use Zoom. :-) 
 
If you want to succeed at eXp..... 
Take 5 min and learn how to use Zoom! 
 
Side Note...... 
We people say they have seen the eXp Webinar and are not interested..... 
I gently push back and tell them there is no way they have seen the webinar! 
I’ll bet you anything that you stated to watch it & got a phone call 5 min in or a 
text which you responded to! 
When you turned around from your call  
Email or text the webinar was over! 
There is zero chance that you saw the entire webinar and are not totally 
interested!! 
I smile and say.... 
Come on.... tell me the truth! 
 
Then they say .... 
How did you know?  
 
Easy.... If you actually saw the last part of the Webinar ..... 
you would be at eXp Realty! 
 
Now let’s set up a time for you to watch the webinar so you can see this powerful 
opportunity that you have been pushing away! 
 
Sometimes I say.... 
I want eXp to at least be an exciting Plan B for you! 
 
If if it’s a super close friend... 
“look ..... 
You don’t have to join eXp .....  
but you are going to at least understand it for me!! :-))”	


